
My name is Chris Rosselit. My wife Kelly and I recently sold our home in the Friendswood area of

Houston. Having only bought the house two years ~arlk~r, we were familiar with the buying process, however

the process of selling something like a house was more than a little daunting to us. We were honestly

intimidated by the selling process until we found our realtor who helped and guided us through the whole
process. Eddie J. Johnson, Jr. was that realtor who made our dream of getting our house sold in a timely

fashion, and at a good price, a reality.

Eddie was not an impersonal realtor who just posted our house, rather he took the time to get to know

us and find out what our expectations were for the !house and for the sale. He listened to everything we had to
say about the house, and what we hoped to accomplish. He kept a positive attitude and helped guide us in the
right direction. I

As we progressed through the project, Eddi~ would keep us updated with every new event that took

place. He would even call to check up on how we were doing, to see how we felt about the process so far and if
we had any questions or concerns.

Eddie also made a number of practical suggFstions that he knew would help the house sell faster and for

what we wanted it to. A number of the suggestion, he made lead to compliments later from potential buyers

and other realtors. When you are trying to sell you, house, compliments are always a HUGE bonus, even if they
are from people you don't think will end up buying.

Because of how quickly we wanted to get the house sold (we were going to be relocated across the
country in less than 1.5 months) Eddie told us if we wanted him to, he would flood us with showings of the

house. The more showings, the more potential buyers, the better! We told Eddie we would love that, and then

Eddie went to work. We were flooded with showings of the house, sometimes even as many as 5-7 a day!

Within the first week of the house being listed, we had at least three different offers on our home.

Because of Eddie's hard work, the practical suggestions he made and the number of visitors we received, we got
everything we could have hoped for out of the sale, and more!

Eddie spent time to make sure we understood every offer, all the positives, and a" the negatives, which

helped make sense of all of the legal jargon. And of course, we had the added complication of moving across

the country, which we ended up doing before the closing took place. Eddie went back to work hard for us then,
working with the title company to get us a notary to come to us over 1,000 miles away to allow us to sign our
portion from our new residence. This saved us pot ntially thousands of dollars in hotel, air fare, and rental cars.

I would HIGHLY recommend Eddie as a real or to anyone looking to sell a home. Eddie is honest, fair,

and knowledgeable about the business. Througho t the process he will help keep you comfortable, fight for

what you want, and will sell the house like it is his v ry own, to try to get you the absolute most for your

property. He was a great realtor, and a good friend 0 us throughout the process. You'd be cheating yourself if

you passed up Eddie J. Johnson, Jr. as your realtor.

Respectfully submitted,


